
Day 1 – $50: Kick start your fundraising and lead by
example! Make a self-donation. Your network will be more
likely to give if they see that you have.

Day 2 – $150: Post your fundraising link  with your mission
connection on all your social media channels and let
people know that no donation is too small. If ten of your
connections each donate $20, that’s $200!

Day 3 – $400: Ask your boss for a company contribution of
at least $250 (or better yet, find out if your company will
match what you raise or donate!) - if you work at a large
company, contact Liz first.

Day 4 – $450: Ask your company if you can accept
donations in exchange for a dress-down day at work. Ex:
Charge five of your co-workers $10 each and add $50 to
your fundraising!

Day 5 – $700: Ask five of your neighbors to donate $25
each and add $250 to your fundraising!

How-to Raise at least
$2,000 in 10 Days



Day 6 – $1,200: Reach out to five family members and
ask them to donate $100 each, getting you $500 closer
to your goal!

Day 7 – $1,700: Ask ten close friends to each give a $50
donation to raise an additional $500.

Day 8 – $1,800: Ask ten members from a club you belong
to  or house of worship if they will give $10 each to raise
an additional $100.

Day 9 - $2,300: reach out to 5 more family members and
ask them to donate $100 each, getting you $500 closer
to your goal!

Day 10 – $2,800: Ask five businesses you use a lot (dry
cleaners, nail salon, coffee shop, barber/hairstylist, etc.)
to give $100 for the final $500.

Total Raised: Approx $2,800 or more!


